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BOOK REVIEWS. 

A Treatise on the Law of Negotiable Instruments. By John W. 
Daniel. Sixth Edition. Ke-edited and enlarged by Thomas H. Cal- 
vert. New York: Baker, Vookhis & Co. 1913. Vol. I. pp. cxci, 1104. 
VoL II. pp. ix, 1104. 

The merits of this treatise were discussed in a notice of the fifth 
edition -which appeared in the third volume of this Beview. (p. 367). 
That discussion need not be repeated here. It is worthy of note, per- 
haps, that while some of the mistaken statements in the earlier editions, 
to which attention was called, have been corrected, the text (p. 1501) 
still ascribes decisions made by Sir James Mansfield in 1813 to Lord 
Mansfield. 

Mr. Calvert assures his readers that he has not taken liberties with 
the original text; that he has only brought the citations of cases to 
date, and added now and then some sentences to the text as well as to 
the notes. Most of the additions to the text relate to changes in the 
law made by the Negotiable Instruments Law, which has been enacted 
in forty-six jurisdictions. In some instances, the book would have 
been improved not a little, had the present editor rewritten the text, 
instead of thus tacking the statutory additions to the original. An 
example is afforded by Chapter XT J, which fails to apprise the reader 
of the real character of the change made by the statute in the rules 
relating to the discharge of an accommodation acceptor or maker, by 
dealings with the accommodated drawer or indorser. Undoubtedly, 
the cases cited in the notes on pages 1461 and 1510 will enable one 
to discover the change; but the change is not brought out in patches 
which have been put upon the text. 

Several chapters of the work deal with various written instruments, 
which were not fully negotiable under the law merchant, but which 
recent statutes have attempted to put on the same footing of negotia- 
bility with bills of exchange and promissory notes. Here, radical 
changes in the text would have been helpful to the reader. Such are 
not discoverable. Indeed, no reference has been found, in the sections 
devoted to "Certificates of Stock," to the Uniform Law on that topic, 
although the statute has been enacted in nine jurisdictions, and has 
wrought a radical change in the common law. For example, the New 
York cases, cited in note 3 on page 1909, no longer present the legal 
rule governing the respective rights of the true owner of a stock 
certificate and the purchaser thereof from a finder or a thief. (See 
N. Y. Laws of 1913, c. 600). 

In the section on "Warehouse Keceipts" some modifications have 
been made in the text, and late cases are cited in the notes, but no 
clear statement is made of the rules formulated in the Uniform Law, 
regarding the negotiability of such receipts, nor any express reference 
to the existence of this statute, which has been enacted in thirty juris- 
dictions. This is true, also, of the chapter on "Bills of Lading." 

With all its faults, however, Daniels on Negotiable Instruments is 
a most serviceable treatise. This edition might have been made even 
more valuable than it is; but it will receive a hearty welcome from 
the members of the legal profession, who have been accustomed to refer 
to the earlier editions for a lucid discussion of the principles which 
have been applied in the development of this branch of the law. 

Francis M. Burdich. 



